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The sold out ICEF Japan - Korea Agent Roadshow highlighted a continued interest in 
the region as a source for international student recruitment.   
 
Held in Tokyo, Japan on February 24 and in Seoul, Korea on February 26, the roadshow 
hosted 249 participants including 79 Japanese and 85 Korean agents. Overall the event 
grew 4%, driven mainly by an increase in the number of exhibitors participating this year.   
 
The two-day networking event was preceded by a seminar on the use of agents in 
international student recruitment. Hosted and organised by JAOS - Japan Association of 
Overseas Studies, the seminar was attended by 14 representatives from universities 
across Japan. During the seminar, ICEF CEO Markus Badde presented on the 
international student recruitment landscape and ICEF VP Sales & Marketing Mike 
Henniger, presented on how a university can use agents to meet their recruitment goals, 
using Thompson Rivers University as a case study. This well-attended seminar 
highlighted the growing importance of internationalisation in the Japanese HE 
landscape.  
 
As Japan moves toward the 2020 Olympics, the Japanese government is investing in 
developing youth that are globally competent in language and culture. Money is being 
spent on such things as scholarships for Japanese students to study overseas. The 
general feeling at the Workshop was that there was a positive upswing in international 
student mobility in Japan. 
 
KOSA (Korea Overseas Study Association) was a key supporter of the event in Seoul, 
providing support to both the agents present and the international educators.   
 
The shrinking numbers of outbound students was a hot-topic during the Korean leg of 
the roadshow. The number of Korean students going to major destination countries has 
been decreasing since 2012. However, at the same time, increasing numbers are 
selecting to study in countries viewed as cost friendly. This notion was further illustrated 
by the fact that the roadshow saw attendees from countries such as Malaysia, the Czech 
Republic, Thailand, Austria, and France. 
 
In addition, agents enjoyed the increased number of participants from non-traditional 
markets at the event. Kevin Sang Oh Kwon, an agent from International Language 
Exchange in Korea said: “This event allowed me to meet educators from all over the 
world. In particular, I was very happy to have the opportunity to meet people from non-
English speaking countries. This is also very interesting for us”. 
 
More information on international recruitment in Japan and Korea can be found on the 
ICEF Monitor www.monitor.icef.com/category/regions/asia/ 
 
 



Next year’s ICEF Japan-Korea Agent Roadshow will take place February 23 – 25, in 
Tokyo and Seoul. Visit www.icef.com/workshops/japan-korea to learn more and register 
for this popular event.  
 
Any questions or for more information please contact Korinne Algie or Stan Bobrov at 
communications@icef.com  
 
 
 
The ICEF Japan – Korea Roadshow 2015 – Photos 
 

 
A meeting in Tokyo 
 
 
 



 
Break-time networking in Seoul 
 

 
Participants enjoy the relaxed networking at the dinner reception in Tokyo 
 
 
 
 
 
 



ICEF                            
www.icef.com 
ICEF connects educators, education agents, work and travel professionals, and industry service providers to 
key markets and networks worldwide, supporting the growth and development of international education and 
global student mobility. 

Through ICEF’s various services, education institutions are able to achieve results and efficiencies in 

growing international student enrolments. They choose ICEF for its longstanding reputation of quality and 

commitment to nurturing and accepting only the highest calibre of education agents and to providing 

excellent events and marketing resources. 

ICEF services include: 
· ICEF Workshops: B2B events in all key markets, connecting international educators, agents, and service 
providers as well as work and travel professionals.  
www.icef.com/workshops 
· ICEF Agent Status: ICEF Agent Status: Recognising only ICEF-screened and vetted recruitment 
agencies, providing quality assurance for educators.  
www.icef.com/agent-quality/ias 
ICEF Monitor: A free, online resource for unbiased industry news, market intelligence, research, trends, and 
tips for international student recruitment.  
www.icefmonitor.com 
· ICEF Agent Training: Including the ICEF Agent Training Course (IATC), the Canada Course for Education 
Agents (CCEA) and the China Education Agent Course (CEAC). Practical, professional training courses for 
agency-based international student recruitment counsellors. 
www.icef.com/agent-training 
 · The ICEF i-graduate Agent Barometer: An annual worldwide survey on the opinions of agents about the 
international education industry. 
www.icef.com/icef-barometer 
· The ICEF Education Fund: Providing donations and support for selected causes, giving young people 
around the world access to education.  
www.icef.com/education-fund 
· ICEF Marketing and Sponsorship: Guaranteed exposure and branding to key decision makers in 
international education and language travel markets. 
www.icef.com/marketing-sponsorship 
· CourseFinders: A search engine dedicated to language schools. Enables students to search and compare 
over 7 500 schools worldwide and read reviews by alumni. 
www.coursefinders.com 

 


